
INETICO SERVICES

INETICARE SERVICES

ELECTRONIC CLAIMS
MANAGEMENT

Claims Scanning

Archiving

Electronic Communication

CARE MANAGEMENT

Utilization Management

Case Management

Disease Management

Maternity Management

Clinical Claims Data Mining

P P O A D M I N I S T R A T I O N

NEGOTIATION DIFFERENTIATING ATTRIBUTES:
100% provider agreement sign-off
No patient balance-billing except for responsibility
All negotiators focus on provider relationship
development to prevent member treatment
disruption
Negotiation experience in every state in the
U.S., as well as internationally
All billed charges negotiated from $1 and up

N E G OT I AT I O N F E AT U R E S :
3 to 5 day average turn-around
Automated settings to measure client’s UCR mini-
mums and to kick-out claim negotiations that do not
meet thresholds
All claims’ status viewable live and available 24/7 on our web-based system
called INETIPASS
Secure paperless web-based audit trail of activities, results and claims status

N E G OT I AT I O N S TAT I S T I C A L B E N E F I T S :
Average client savings range from 15% to 26%
Any and all disputes are addressed and tracked to resolution, typically
within 48 to 72 hours, on-line in INETIPASS.

INETICO Pre-Notification proactively identifies claims prior to service
and typically negotiates contract level discounts on non-par claims.

PRE-NOTIFICATION DIFFERENTIATING ATTRIBUTES:
Daily review of pre-cert reports to determine out-of-network activity
Case Rates, Fee Schedules and Per Diem agreements always attempted first
Pre-Notes addressed within 24 hours

P R E - N OT I F I C AT I O N S TAT I S T I C A L B E N E F I T S :
Case Rate agreements have resulted in up to 72% off billed charges
97% Success Rate

WWW. INET ICO.COM
TOLL FREE 8 7 7 . 6 0 1 . 2 2 0 0

P HON E 8 1 3 . 2 5 8 . 2 2 0 0 FA X 8 1 3 . 5 1 4 . 0 6 0 7
P.O. BOX 1 0 9 7 2 TAMPA F LOR IDA 3 3 6 7 9

LOG ONTO OURWEBSITE FORTHE INETICO GUARANTEE
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NEGOTIATION & PRE-NOTIFICATION
INET ICO’s RN d i rec ted negot ia t ion team expands c la ims sav ings in the

most under-cha l l enged segment o f c la ims admin i s t ra t ion , out -o f -ne twor k

c l a ims . U t i l i z i ng a un i que t i e r ed nego t i a t i on methodo l og y, INET ICO

addresses re t rospec t i ve c la im d i scount ing (Negot ia t ion) , and prospect i ve

d i s coun t -a r rangemen t (P re -No t i f i ca t i on ) t o gene ra te c l a im ’s sav i ng s .

These two negot ia t ion processes encompass INET ICO’s mar ket lead ing

prog ram. INET ICO’s exper t ana l ys t s improve c la ims sav ings by negot ia t ing

w i t h Med i ca re fee compa r i s on s , U&C measu remen t s and h i s t o r i ca l

p rov ide r exper ience . The INET ICO ana lys t s p rov ide d i scount secur i t y by

requ i r i ng 100% prov ide r s i gn -o f f .
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PPO ADMINISTRATION

Primary Network Administration

Wrap & Supplementary Networks

NEGOTIATION &
PRE-NOTIFICATION


